
Copyright ©2010
Impact Marketing Group
All Rights Reserved.

“WRITE YOUR PAY”
Finally, A Proven Method For You To…



Module 10

“JV PARTNERSHIPS”



WHAT IS A JOINT VENTURE 

 A MASTER sales force
 JVs – the most powerful technique
 Which would you want?

 100% of what 
you can sell all 
by yourself

 50% of what a 
team of 
marketers can 
sell for you



JV PARTNERSHIP EXPLAINED

 Partner A – has a product
 Partner B – has a list that targets that 

product
 A & B meet and agree to work together
 B promotes to his list
 A’s list grows and sales are made
 A splits the profits with B



PLANNING

 JV Partnerships are much more than just 
affiliate relationships



CONTACTING POTENTIAL JV’S

 Do research and collect data
 Name
 Email
 Phone number
 Website
 Personal info 

(hobbies, etc…)



THE “GATE KEEPER”

 Compile a list of potential JV Partners
 Approach them with a benefit for THEM
 Use the phone first if possible
 If you get voicemail, leave a message
 Their time is valuable, cut to the chase
 Give specific details – dates, times, 

numbers



EMAIL CONTACT

 State how the relationship will benefit them
 Follow-up with a phone call, fax, snail mail
 Provide name, website address and proposal
 Don’t focus on your product, but how selling 

your product will benefit them
 Provide conversion rates
 NO! – “Hey Big Shot JV I know you may not 

know me but I have this killer product that is 
amazing and I know it will make you a lot of 
money when you promote it to your huge 
list.”



BE PERSISTENT

 You probably won’t break a deal straight 
away

 Don’t annoy, but be professional and 
persistent

 Work on cultivating a relationship with 
them

 What do THEY want?
 Don’t stop at just one JV



FINDING JV’S

 Google search
 Visit sites and find the owner
 Use whois.sc to find contact info for sites
 People search www.Intelius.com
 Newsletter directories 

www.DirectoryEzines.com
 JV Network www.JVAlert.com 

www.JVNotifyPro.com www.JV-
Network.com www.WarriorForum.com

http://www.intelius.com/
http://www.intelius.com/
http://www.DirectoryEzines.com
http://www.DirectoryEzines.com
http://www.jvalert.com/
http://www.jvalert.com/
http://www.jvnotifypro.com/
http://www.jvnotifypro.com/
http://www.jv-network.com/
http://www.jv-network.com/
http://www.jv-network.com/
http://www.jv-network.com/
http://www.warriorforum.com/
http://www.warriorforum.com/


SOCIAL NETWORKS

 Twitter.com FaceBook.com
 Blogs
 Don’t overlook small, responsive lists
 Ask existing JVs if they know of someone 

else that might be interested
 Attend live seminars
 Get your picture taken with Gurus
 Offer whatever you have to give



SOCIAL NETWORKS

 Make them KNOW you, LIKE you, TRUST 
you

 At first, they don’t know you
 With a solid 

relationship, 
your offer is a 
no brainer



JV RESEARCH

 Learn all you can about your prospective 
JV



FOCUS

 Focus on Helping
 The Law of Reciprocity
 Focus on Trust
 Focus on Value
 Focus on Quality
 Focus on Support



THINK “JV”

 We’ve all got to stick together
 Compliment what they are offering



IF YOU NEED HELP…

 www.AimBizSupport.com

http://www.aimbizsupport.com/
http://www.aimbizsupport.com/

